Data Concepts, Inc.

DSD Solutions for Wholesalers

(800) 225-7527

Solving Real Business Problems

Enhancing your mobile sales force is our
focus. We solve real business problems by
providing computers, printers and software
providing accurate ordering, invoicing and

inventory management in the field.

Our business partner relationship with
Intermec, Microsoft Corporation and Mo-
torola insure that your experience with
Windows Mobile handheld computers and

printers is successful.

We sell, install and train Intermec and Mo-
torola mobile systems and peripherals.
These manufacturers offer the finest hard-
ware and best value in the route distribution

industry.

Our years of experience in mobile account-
ing solutions and software integration pro-
vides you the assurance that your valuable

resources are used properly and efficiently.

We are recognized by Microsoft Corpora-
tion as a Gold Certified Partner with com-
petencies in Microsoft Business Solutions

including Dynamics-Great Plains Account-

ing.

The Intermec CN3 anc CN4 Color Series
Windows Mobile handheld is the dominant
handheld computer in route distribution

today.

The CN3 Series’ customer configurable de-
sign allows the integration of up to three
radios (WLAN, WWAN, Bluetooth) in a
single device. On-board wired Ethernet is
standard and true Ethernet speeds are main-

tained.

In addition, the built-in 256mb Flash ROM
folder allows perma-
nent storage of appli-
cations, drivers and

start-up files on non-

volatile flash memory.

Printers from Inter-
mec offer long-life and
high performance for
rough environments.
Bluetooth radios and
WiFi are now avail-

MobilePDQ Windows Mobile Client
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. = Barcode Scanning
Designed for

= Customer/ltem Lookup

MobilePDQ offers presell and delivery software for a wide range of distri-
bution including Direct Store Delivery (DSD). Features include:

= On-Hand Inventory
= Build-to Sales (PAR)

- = Multiple Units of Meas- — Customer Routebook
Windows ure Sales Hist
ile™ — Sales History
Mobile = Sales, Returns, Damage
= Assembly
= Messages .
= National Accounts
= Contracts and Promo- .
tions = Vending

Mobil ePl ™

Handheld
Management
System (HMS)

Mobil ePl

Microsoft.

Small Business
Specialist

GOLD CERTIFIED
Partner
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’ntermec

Special points of inter-

est:

e Trade-In your old “brick”
handheld computers and
save.

e Save time and money
with WiFi and WWAN

solutions.

e Use Microsoft Financing
to spread costs over the

life of the solution.

™



Page?

Handheld Management System

HMS is middleware providing connectivity and reporting.
It performs the vital and necessary function of integrating
Windows Mobile 2005 computers the “Host” accounting
system. HMS software provides the most advanced fea-
tures for orders, invoices, status updates, and inventory

tracking. HMS is the middleware for MobilePDQ.

Setting up promotions and contract pricing is simplified
by providing all relevant information on one screen. Cus-
tomers and pricing plans are associated in groups reduc-
ing file maintenance and clarifying relationships. HMS
supports the handheld software by providing file mainte-

nance and wizards to speed data entry.

Sal Anal ysi
This Microsoft® Windows XP/Windows Server 2003
client/server software will enable you to understand
your sales information better and faster than you ever
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have before.

HMS-SA uses Microsoft® SQL Server 2005 to trans-
form your report selections directly into Structured
Query Language (SQL), the standard of DBMS (Data
Base Management Systems. HMS-SA is a major tool for

profitability.
“We use Sales Anal ysis
pay commissions. ”

Carlos Ponce
Exquisita Distribution,
Edinburg, TX

Mobil e PDFE |

Data Concepts creates an
Adobe®© PDF file image of
customer invoices on de-
mand. The electronic signa-
ture captured on the hand-
held computer is joined with
the invoice data in your in-
voice format. The only addi-
tional software required is

the free Adobe PDF reader.

Labor hours are saved be-
cause the archived invoices
may be retrieved in seconds.
Imagine the time savings
from not having to pull an
invoice out of a file cabinet
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touch.

We develop handheld

or storage box, making a copy and
emailing or faxing the result.

MobilePdf enables emailing or faxing
right from your desk. Invoices may be
searched by Customer, Date, or In-
voice number. The data and signature
image are stored in Microsoft SQL
Server for data integrity and fast re-
trieval. You may add your logo to the
invoice header for a professional

software interfaces for Dynamics
-GP as well as developing new
Windows Mobile Applications.

(HMS)

«" Simple Pricing

Item Pricing
Pricing Plan Description Start Date End Date | Pricing Ke Debit Credit Retail &
11/07/2003 6.0 163 0.0
22T 11/07/2003|11/07/2009 20009 36.00 36.00 0.00
3f3C 11/07/2003 |11/07/2009 101002 28.95 28.95 0.00
4(AM 11/07/2003 |11/07/2009 101008 27.95 27.95 0.00
slco 11/07/2003 [11/07/2009 101013 26.95 26.95 0.00
60 11/07/2003 [11/07/2009 101020 25.95 25.95 0.00
Pricing Key Iltem(s) ] Deposit ltem(s) : All Pricing ltems | Pricing Customer(s) I
Item Description Unit UPC Case UPC \ Debit Credit Retail |~ Add
20008(36 / 1 0z ICED TEA o o 16.80 16.80 0.00
20005 TEA, ICED 48/3 02 [ 0 36.00 36.00 0.00 Update
101002 [FOLG 40-.8 0Z DCF FP 0 [} 28.95 28.95 0.00
Delete
101008 [FOLG 46-.8 0Z DCF o [ 27.95 27.95 0.00
101019 fixH 42-1.1 0Z DCF 4 o [ 26.95 26.95 0.00 Close
101020 fiSH 42-1.5 0Z REG o o 25.95 25.95 0.00
101021 UXH 42-1.1 REG MAST 0 o 25.95 25.95 0.00
101022 fixH 42-1.3 DCF SD § o o 27.985 27.95 0.00
101023 MAXH 42-1.3 REG SD 0 0 25.35 25.95 0.00 Print Pricing ltems
101024 MAXH 42-1.4 REG SD § 0 [} 27.95 27.95 0.00
101028 [FOLG 40-.8 DZ REG FP o [ 25.35 25.95 0.00
[ h Ma k C | E
# DCI Sales 8,25 (DCI Sales Analysis(MSSQL 8,0)) - [Range Beport] BEE
(3 Fie Setp Run Anabsis Customer Product Utikies Window Help N
B & ] <® @ o E 1 2 3 4
£ Pt e R et ot san Ruports BukdGucy SphokBun  Wike  Edipad  Coator Nowpad 3
lealug: Ready... Page Up_| Page Down | Quick Report |
| ™ | bcI Demo Distributing Rageiliafiell 2|
Range Report
Report Date: 05/29/2005 08:37 RM
Report Period: Dec 01, 2003 Thru Dec 31, 2003
Criteria: / Chain Code > 0 / Quantity = Sales, Buybacks, Returns, Free /
Chain 1 ALBERTSONS/OREGON
ISON'S #522/G
Invoice Quantity § Gross § Promotion § Net SNet/Unit
200326 Invoice 7 220.26 0.00 220.26 2.82
200351 Invoice Y 250.94 000 290.94 2.97
200352 Invoice -3 -7.34 0.00 -7.34 -2.45
200384 Invoice 124 355.46 18.99 336.47 -
200415 Invoice 182 495,80 1.m 420,07 2.63
200454 Invoice 19 540,29 16.56 523.83 2.9
200484 Invoice 222 645.30 0.00 645.30 2.91
200549 Invoice 140 41678 38.76 378.02 2.70
12 Count: 8 1,020 2,957.59 92.04 2,865.55 201
200001 Count: 8 1,020 2,957.59 92.04 2,865.55 2.81
Customer 1200002 ALBERTSON'S #577/KE
Month 12 December
Invoice Quantity § Gross $ Promotion § Het $Het/Unit
210321 Invoice 189 547.09 8.10 538.99 2.85
210399 Invoice 251 682,65 30,69 651.96 2.60
210477 Invoice 265 40,59 000 740.59 2029
210478 Invoice -6 2274 0.00 22,74 -39
4" Invoice PDF Lookup BE®E
Customer 1 Date 1 Invaice I
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search far.

Enter a customer you want to
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Close

Data Concepts, Inc.

computer

Phone: 210-366-3982
Fax: 210-366-4809

900 Isom Road, Suite 103
San Antonio, TX 78216

E-mail: sales@dcitx.com




